Tamara Bridges
3500 Necia Moore, Oklahoma  Cell: 214-425-1901 email: tamarasauter40@gmail.com 
A seasoned professional with practical experience and solid understanding of business management applications, including market analysis, quality assurance, sales, and marketing team building. Possess ability to select, train and retain self-motivated, customer-oriented employees. High caliber presentation, negotiation and closing skills; ability to grasp new ideas and integrate them into desired results; Excellent analytical skills and extensive technical background; Proficient in using technology, research, and information to enhance management; Extensive technical background with proven results in sales management. Results speak for themselves.


Reginal Sales Representative SFS-Buda, TX January 2019 – November2023
Pye- Barker Fire & Safety
Start up Branch in Austin / San Antonio area. Regional Sales in Fire Protection Sales. Worked the Market to establish name in area with general Contractors. First year grew back log to 1.4 million. Duties involving within the sales cycle: Identify Projects, worked with estimating for pricing, Developed and Deliver proposals and Contracts to General Contractors. Marketed Region for future Opportunities. Called on General Contractors and end- User’s. 

Corporate and Wedding Events/ Coordinator 2012-Present (part time/weekends)
Coordinating/ Marketed Events within Different Venues in The Texas area. Involving mostly Houston and Austin region. Event Specialist overseeing Particular tasks throughout the event planning process. Duties including meeting with Vendors at the Venue Location to help with Set-up, running errands for supplies and decorations. Working with staff to make sure details are complete for a successful event.

SR. Sales Territory Representative – October 2013-2018
GK Services/ Cintas

Territory Sales Rep/ Duties included Proposals/ Cold Calling and Canvassing. Within the Industrial side working with Mid to Large Prospects in a competitive market within my region. Quota Driven Weekly. Managing existing accounts and new business, with-in a fast-paced environment.  Face for the customer for service and installment needs. Perform Presentations, generating leads, negotiating contacts, establishing rapport, created proposals for customer with new and existing business. Forecasted weekly sales, worked sales pipeline in Salesforce.
Awards included – Presidents Club / Awarded trips. Top 5 sales in Southeast Region. 


SR. Sales Representative- April 2010-2013
Ameripipe Supply- Houston, TX

Sales Representative for large piping and valve company in Industrial industry, including Oil and Gas market. Duties included Estimating and developing proposals, introducing new products, negotiating contracts for new and existing. Grew customer base by cold calling, entertaining and canvassing. Top sales representative for two years.


Sales Representative – 2008 to 2010
Bayou On the Bend Apartments- Houston

Luxury Apartment sales- Downtown Houston- Showing Apartments to potential renters within the corporate and induvial side. Driven Heavily on marketing within the Community and Corporate side. Performed Managerial duties concerning the property.
Daily tasks- Representing clients, collecting financial information, understanding the terms of contract. 

Sales Representative- 2005-2008
Randstad - Austin
Specializing in recruiting- sales and Administration side. Involving Cold calls, Canvassing, Recruiting.
Matching Companies and candidates in a competitive industry.

Education

Bachelor in Communications- San Diego State University                                                    1997

· Tennis Scholarship NCAA Division
· Ranked 4th in the Nation
· Won several Championships WAC Championship
· Elected Team Captain for 3 Years
· Inducted to San Diego State Athletic Hall of fame

